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Some entrepreneurs appear to have the Midas touch, while others have to give 

their endeavors a lot of toil and sweat only to settle for mediocre results at best. 

Whether you are a seasoned entrepreneur or just getting started, you know that 

it  takes  a  great  deal  of  strategic  planning,  development  and  marketing  to 

succeed. Your patience and endurance have probably been greatly tested. 
 

There are some particular traits that you’ll commonly discover deeply ingrained 

in the successful, six-figure (and beyond) entrepreneur who has chosen to work 

smarter rather than harder.  To assist you on your journey to achieve this level of 

success, open your mind and  consider whether these  traits are part of your 

driving force. If they are not yet embedded within you, I am confident that 

they will shift your current mindset. 
 

 
 
 

1)   Does one thing very well 

The most successful entrepreneurs focus their efforts on what they know and do 

best. Rather than trying to be strong in several functional areas, they narrow their 

focus and practice it repeatedly until they become a master at their craft. When 

you’re really good at that one thing, people will want to pay you for it or learn 

how you do it. 
 
 

2)    Defies conventional wisdom 

They ignore the naysayers who say, “It won’t work.” Entrepreneurs who succeed 

do so in part because of their independent streak. They tend to stray from 

established ways of thinking. They dissect the “rules” and look at them from 

a different vantage point. Don’t fall into the “business as usual” practices or just 

blindly accept the so-called industry standard. Challenging conventional 

wisdom often gives you a competitive edge. 
 
 

3)    Envisions her success 

Exceptional entrepreneurs first see what they want their business to become. 

Their imagination puts them in touch with the feelings of being a successful 

entrepreneur, which empowers them to make it a reality. Practice visualizing the 

sense of accomplishment and joy of having succeeded. 
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4)   Follows a written plan 

It’s not always lengthy or elaborate, but the successful entrepreneur starts out 

with a basic, written business plan that serves to motivate and direct her daily 

activities. Having a plan doesn’t mean that you won’t change course if a better 

path emerges, but it’s worth it to have a plan in place. You definitely want to 

include your goals and objectives, marketing strategy and competitive analysis. 

Review your plan periodically and update it with new ideas. 
 
 

5)    Accountable to another person(s) 

Successful entrepreneurs are not lone rangers. They intentionally have people in 

their lives to help keep them on track; whether it is a mentor, business coach or 

mastermind group. They have someone available to check-in with on a regular 

basis. Regardless of your schedule or the approach you choose, exercise  this 

practice to keep moving in the right direction. 
 
 

6)   Wise money manager 

The entrepreneur who succeeds knows that cash flow is the lifeblood of the 

business. She has a written financial plan and operates within her budget.  A 

wise money manager has a firm grasp of income and expenses, which she uses to 

allocate for inventory, marketing, salaries, repairs, and other ordinary and 

necessary products and services. Without a fundamental understanding of cash 

flow, most businesses are doomed to fail. 
 

 

7)    Provides excellent customer service 

A big advantage that small businesses have over larger companies is their ability 

to provide personalized attention.   In this modern, high-tech world, customers 

appreciate knowing they are not just another number. By getting to know her 

customers,  the  successful  entrepreneur  builds  trust  and  wins  over  repeat 

business. She understands that as much as 80% of her business will come from 

repeat customers and referrals, rather than new customers. 
 
 

8)   Sells the benefits 

New entrepreneurs often begin by pushing product features instead of selling 

the benefits associated with owning and using their products and services. For 
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the average business owner, it takes a while to grasp this point. The profitable 

entrepreneur sells more and more frequently by designing all of their collateral 

material  with  this  technique  in  mind.  Your  website,  newsletters,  marketing 

materials, signage and sales presentations must sell the benefits associated 

with owning your products and using your services. 
 
 

9)   Aware of her weaknesses 

A couple of key strengths of a six-figure (and beyond) entrepreneur are knowing 

what she doesn’t know and what she doesn’t do very well. Most executives are 

strong in one functional area such as marketing, sales or finance, but lack 

technical knowledge in other areas. The best entrepreneurs understand their 

weaknesses and take measures to fill the gaps by hiring and surrounding 

themselves with people who complement their skill sets. 
 
 

10) Good listener 

Entrepreneurs who build successful businesses have good listening skills. 

Exceptional entrepreneurs spend more time listening to clients and prospects 

rather than talking. If you never stop talking, the people you’re talking to stop 

hearing you, which means they don’t learn anything. The best communication 

occurs  when  both  parties  listens  effectively. This  includes  paying attention, 

avoid interrupting and asking questions. 
 
 

11) Never ceases to reinvent her business 

The top-performing entrepreneur doesn’t allow herself to become complacent. 

She is constantly exploring new ways to make her products and services better. 

She is not afraid to experiment to keep pace with changes in the marketplace. 

Whether you’re starting a new business or own an existing one, identify 

opportunities that others may have overlooked. Ideas have power! 
 
 

12) Willing to take calculated risks 

Successful entrepreneurs are not the stereotypical high-stakes gamblers as they 

are often labeled. To the contrary, they take calculated risks to achieve realistic 

goals. They first identify the risk and weigh the dangers. Fortified by careful 

planning, the risk is often moderate. 
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13) A shameless self-promoter 

The six-figure (and beyond) entrepreneur doesn’t buy into the myth, “build it and 

they will come.” It would be illogical to think that the masses will beat a path to 

your door when they don’t even know you exist. You might have the best 

products and services in town, but don’t expect to be discovered based upon 

such a premise. When it comes to your business, you have to set your inhibitions 

aside. By no means do you want to become obnoxious, but self-promotion is one 

of the most effective, yet underutilized, marketing strategies available to an 

entrepreneur. 
 
 

14) Handles uncertainty well 

Adaptability is a common trait of the successful entrepreneur.  She doesn’t panic 

when faced with a crisis or temporary setback. She has the ability to live with 

risk and instability in the marketplace. The successful entrepreneur accepts the 

fact that uncertainty in business just comes with the territory. 
 
 

15) Doesn’t let failure defeat her 

In the event she encounters failure, the six-figure (and beyond) entrepreneur 

doesn’t throw in the towel or wallow in self-pity. She is quick to recover 

psychologically, pick herself up, learn from the experience and try again.  Failure 

only occurs when you get knocked down and refuse to get back up. 
 
 

16) Resilient and determined 

The successful entrepreneur will tell you that developing and growing a business 

have their share of pressures. Great entrepreneurs are resilient in bearing up 

under the weight of challenges and adversity. Their strength comes from a 

relentless determination to achieve their objectives. Don’t lose your fire in times 

of adversity. Make an inner resolve that you’re in it to win it! 
 
 

17) Believes in herself 

The successful entrepreneur understands that what other people think about her 

doesn’t matter nearly as much as what she thinks about herself.  Regardless of 

negative feedback or unconstructive criticism, she believes she has what it 

takes  to  succeed.  The  general  consensus  within  your  inner  circle  may  be 
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pessimistic toward you, but it’s the belief that you have in you that will lead to 

your success. 
 
 

18) Networks like crazy 

The most successful entrepreneur soon discovers that college degrees will only 

take you so far. Not to minimize the value of stellar credentials, hard work and 

exceptional  products  and  services,  but  the  real  key  to  the  success  of  your 

business is great relationships built over time. "Business is about relationships, and 

without relationships you have no business. Without relationships you have no business 

being  in  business. In  fact,  the  business  we're  all  in  is  the  business  of  building 

relationships." ─ George Frasier, Chairman of Fraser PowerNetworking 
 
 

19) Partners successfully with others 

The profitable entrepreneur forms strategic alliances that accelerate the growth of 

her business.  Entering into a win-win proposition with a credible partner is like 

creating a formula that yields, 1 + 1 = 9. Use your greatest commodity as leverage 

to partner with another entrepreneur who has an equally valuable commodity 

that can equate to a winning formula. 
 
 

20) Seeks opportunities 

They  say  that  opportunity  only  knocks  twice,  but  exceptional  entrepreneurs 

shove through the door before opportunity has a chance to knock! They know 

how to find opportunities that may not be visible to others. They are always 

searching for  the chance to earn and learn more.  Amid the recent economic 

recession, smart entrepreneurs were studying the environment and seeking new 

opportunities rather than waiting for the storm to pass. 
 
 

21) Takes advantage of opportunities 

Once these opportunities have been found, they take full advantage of them. 

Entrepreneurs who dare to succeed carefully study the opportunity, for they 

realize that with one wrong move it can fly out of their grasp. They also take 

advantage of opportunities that just naturally come to them.  They are always on 

the lookout for some pleasant possibility, and usually they are not disappointed. 
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22) Makes mistakes 

The successful entrepreneur learns how to deal with his mistakes.  Taking risks 

and making decisions with limited information can sometimes lead to mistakes. 

She realizes these are the risks and rewards of becoming a successful business 

owner. She’s careful to not make the same mistakes twice. 
 
 

23) Becomes known as an expert 

When people have a problem that needs to be solved, they don’t seek help from 

just anyone. They want the most qualified person they can find. The six-figure 

entrepreneur realizes this fact; consequently, she resolves to become known as 

the  expert  in  her  functional  area.  The  more  you  become  known  for  your 

expertise, the more people will seek you out, more sales you will make, more 

referrals will come your way and less you’ll prospect for new business.  Become 

an expert and stop pursuing and start attracting. 
 
 

24) Lifelong learner 

The  entrepreneur  who  dares  to succeed  doesn’t  reach  a  certain  plateau  and 

simply rest on her laurels, but is very curious. That curiosity doesn’t always 

come from formal education, but the successful entrepreneur is always learning. 

She reads books, attends workshops, takes classes and seeks advice from other 

entrepreneurs. Some of her greatest lessons are learned from her own mistakes. 
 
 

25) Keeps striving for more 

There are those who talk about achieving great success in business, and then 

there are those who actually do it. The six-figure (and beyond) entrepreneur falls 

into the latter category. She celebrates each level of success, yet he is never 

complacent. Once she overcomes one challenge, she moves on to the next. Don’t 

get stuck at a certain level, but examine and exploit your untapped potential. 
 
 

26) Self-starter 

Entrepreneurism will test the mettle of an individual because there’s no parent, 

boss or teacher to make sure you get up and go to work in business. Motivation 

for the successful entrepreneur comes from within. Once she develops an action 

plan and sets her goals, she gets focused and moves forward. You’ll need to be a 
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self-starter to succeed as a business owner. Setting goals, priorities and 

maintaining a schedule are critical to your survival. 
 
 

27) Knows the importance of down time 

Learn, earn and play is the formula for achieving and maintaining work/life 

balance. The best entrepreneurs schedule periods for relaxation. Your hard 

work and determination are important values to possess in your pursuit of 

business success, but you need to know when to step away from the grind and 

stress that often come with it. Take time to refresh your mind, body and spirit 

before plunging back into the rigors of the business. 
 
 

28) Finds a niche market 

Rather than trying to be everything to everybody, the entrepreneur who dares to 

succeed  realizes  that  focusing  on  an  under-served  market  is  like  finding  a 

valuable  pearl  on  the  floor  of  a  crowded  ocean. In  the  world  of  business, 

representing a market that others have failed to target can be quite lucrative. 

Look for ways to fill a niche that others have not spotted or are too small for 

larger corporations to consider. 
 
 

29) Solves a specific problem 

Similarly, highly successful entrepreneurs are not generalists, but specialists. It is 

a fact that a heart surgeon earns more than a general practitioner; even though 

they are both doctors. Your value and demand are based upon the perceived 

level of skill you possess.  Rather than marketing yourself as an expert in a broad 

category, narrow your focus to a specific specialty within that group. 
 
 

30) Pays attention to detail 

No doubt you’ve heard the term, “don’t sweat the small stuff.”  However, it’s the 

small stuff that often becomes big, problematic stuff. This is particularly true in 

the area of finance.  Entrepreneurs who dare to succeed keep a watchful eye on 

the big picture as well as the small expenses and costs incurred in the business. 

They may be able to hire someone to take over the tedious responsibility of 

reviewing the books and other small details, but they are not so focused on the 

long-term vision that they fail to put measures in place to minimize problems 

from sneaking under the radar. 
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31) Produces high quality of work 

The successful entrepreneur is committed to quality. She has a reputation for 

producing quality products and services and is committed to upholding a high 

standard in the marketplace. She hires the best designers and personnel to create 

the right messaging, packaging and image. 
 
 

32) Assertive without being abrasive 

Entrepreneurism is not for the faint of heart! The successful entrepreneur doesn’t 

shy away from confronting problems and enforcing discipline when necessary. 

She remains on top by confidently performing her role as manager and leader of 

those under her authority. She becomes adept at knowing when and how 

to assert herself amongst peers and colleagues as situations dictate. 
 
 

33) Deep desire for independence 

It’s not the nature of successful entrepreneurs to be conformers. They enjoy being 

their  own  boss—free  from  internal  and  external  controls,  and  organized 

activities. They have a willingness and a proven ability to be self-disciplined 

enough  to  work  in  isolated  conditions.  Yet,  they  also  know  how  to operate 

within the framework for the sake of profits. They network to make business 

contacts, advance their business and gain information for solving problems. 
 
 

34) Thick-skinned 

This is a character trait that successful entrepreneurs learn to develop early in 

business. No matter how hard you try you won’t be able to satisfy every client. 

There will always be people who will speak negatively about your products and 

services. Learn to take unproductive criticism with a grain of salt—and the 

sooner  the  better.  It  is  only  natural  to  be  disappointed  by  a  bad  review  or 

negative press, but try to bounce back quickly—a skill that will serve you well 

throughout the life of your business. 
 
 

35) Creative and Innovative 

Entrepreneurs who dare to succeed are aware of people’s desire for something 

new  and  different.  Without  creative  ingenuity  they  know  they  will  get  left 

behind. They have a way of creating leading edge products and services while 

keeping  the  signature  touch.  Smart  entrepreneurs  not  only  create,  but  they 
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innovate. When a product or service needs to be modified to make it even better, 

they make those changes. 
 
 

36) Sense of purpose 

Successful entrepreneurs don’t have a fly-by-the-seat-of-their-pants approach to 

business. While they are instinctive in some regards, they are motivated by a 

mission and their activities are meaningful. That mission is to provide products 

and services that people need and will pay for. 
 
 

37) Reinvests profits 

Highly successful entrepreneurs are very prudent in managing the business’ 

finances. Rather than squandering their profits on such things as major spending 

sprees, they reinvest their profits back into the business.  They have the foresight 

to  know  that  consuming  their  earnings  can  be  detrimental  to  the  growth 

potential of the business. 
 
 

38) Manages time well 

Effective time-management is a learned skilled. The best entrepreneurs make 

efficient use of their time to optimize productivity. They know the importance of 

automating and delegating tasks and responsibilities. They streamline as many 

processes as possible with automation, outsourcing and delegating work to 

employees. 
 
 

39) Has a head for business 

In the world of business it’s called business acumen. This trait comes from having 

a keen observation and understanding of knowing what’s going on 

around you. The six-figure (and beyond) entrepreneur uses her intuition, 

based upon her business knowledge to produce goods and services that sell.  

The combination of financial and business literary allows her to formulate 

strategies and make decisions to positively impact her financial statements. 
 
 

40) Gains the respect of others 

The successful entrepreneur is comfortable in her own skin. That self-confidence 

translates into an attitude of respect for everyone she encounters which, in turn, 

gains him the respect of others. If you desire to be an six-figure (and beyond)  
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entrepreneur, exhibit an equitable and unbiased attitude. No matter how smart 

and effective you are at your craft, becoming a successful, respected entrepreneur 

requires developing strong character traits and habits. 
 
 

41) Is not perfect 

Successful entrepreneurs know that perfect is the enemy of good. They don’t get 

everything right, but they prefer to get something done rather than sit around 

waiting for all the stars to align. That doesn’t mean they don’t strive for 

excellence. After all, that’s what makes them successful. However, they often 

view perfectionism as just a cover up to mask the fear of failure. 
 
 

42) Excellent communicator 

The  exceptional  entrepreneur  has  strong  communication  skills,  which  they 

utilize in effectively   negotiating contracts,   talking to vendors,   managing 

employees  and  conveying  ideas.  With  the  social  networking  era  upon  us, 

excellent communications skills are very much needed to attract and maintain a 

loyal following. 
 
 

43) Builds a good reputation 

A good reputation is one of the successful entrepreneur’s most marketable and 

tangible assets. Like respect, a good reputation cannot be bought, but 

has to be earned over time by keeping your promise. She not only delivers on her 

promise, but frequently over-delivers, which sets her apart from competitors and 

peers.  If she offers a specific service to her customer, she makes good on it. In 

order for you to build trust and a good reputation with your clients, it is 

imperative that you come through with the same high level of products and 

services on a consistent basis. 
 
 

44) Possesses insatiable curiosity 

Entrepreneurs who dare to succeed have a wonderful, common trait of being 

very curious in business. They ask a lot of questions. They want to know how a 

gadget works, why people aren’t spending more, how to make something work 

faster, what’s the next step, etc. They can become easily bored with routine. 

These are the entrepreneurs who stay on the leading edge in their information, 

technology and industry trends. 
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45) Passionate 

Successful  entrepreneurs  who  build  thriving  businesses  are  passionate  about 

their work. They are not always the most educated or the person voted most 

likely to succeed, but they are driven by a passion that motivates them to achieve 

their goals. Talent and experience are great attributes to possess, but passion 

and determination will take you to places you only imagined. 
 
 

46) Strong positive attitude 

Without a positive attitude you’re doomed before you ever get started! 

Entrepreneurs who dare to succeed face their challenges with a positive attitude, 

which helps them deal with the ups and down of daily life. It helps them to keep 

a good outlook for what the future may bring. When negativity creeps in, force it 

out right away because your outward disposition is in direct correlation with 

what’s going on with you thoughts. Keeping a positive attitude will help you to 

overcome challenges and emotional stability that lead to success. 
 

 

47) Takes power naps 

As quiet as it’s kept, great entrepreneurs have long understood the importance of 

stealing a few minutes to recharge the brain. Both up-and- coming entrepreneurs 

and seasoned business owners would do well to take midday power naps as it 

best suits their schedule and style. This might include reclining in a chair with 

you feet up, resting on a couch in your office or even a nap bag on the floor. 
 
 

48) Makes decisions with limited information 

Given the rapidly changing business conditions, entrepreneurs hardly ever have 

time to gather 100% of the information needed to make strategic decisions. The 

profitable entrepreneur can make sound decisions based upon 80% of the data. 

Because the market shifts so quickly, she understands she could miss an 

opportunity waiting to get the whole picture in focus. Having the ability to act in 

the face of uncertainty is an essential trait to becoming a successful entrepreneur. 
 
 

49) Doesn’t look for a handout 

The successful entrepreneur has a business-owner mindset. She knows that 

it takes effort to run a business and that she doesn’t get something for nothing. 

Rather than working for someone else, she is in charge of her life and her 

business. 
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She is able to put forth the effort to succeed regardless of the number or hours 

per day or week. She is a good steward of her time and in control of her financial 

resources. 
 
 

50) Emotional stability 

Entrepreneurs who dare to succeed have the stability to handle stress from 

business and from their personal lives. Setbacks are seen as challenges and do 

not discourage them or cause them to question their resolve. They don’t allow 

themselves to get too high or too low. They remain even keel and manage to 

keep fluctuating circumstances in proper prospective. 
 

 

51) Sense of urgency 

Inactivity makes the enterprising entrepreneur very impatient. She has a never- 

ending sense of urgency to be productive. This corresponds with  her high level 

of energy. She has a process for treating key business matters as if her life 

depends upon it.  It’s a determination to stay focused on deadlines and results 

until a specific task or project is finished. 
 
 

52) Hard worker 

There is  a  quote by  Chin-Ning Chu that, "A friend of mine once  said  that the 

entrepreneur is a person who, in order to avoid working eight hours a day, works sixteen 

hours  a  day."  Successful  entrepreneurs  are  willing  to  work  long  hours  to 

move their business forward. This is particularly true in the first few years of 

starting a business. It’s not unusual to see the new business owner wearing 

many hats including customer service, sales, marketing, bookkeeping, 

scheduling and so forth. 
 
 

53) Masters the art of negotiation 

The  exceptional  entrepreneur  learns  early  in  her  business  that  the  skill  to 

negotiate is second only to asking for the sale. As a business owner, her 

negotiation skills  are on display practically every day. Mastering the art of 

negotiation means honing your skills to the point where you are able to easily 

devise a win-win proposition.  These strategies means that all parties involved 

feel they have won, which is at the heart of long-term, fruitful relationships. 
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54) Not afraid to ask for the sale 

As alluded to above, asking for the sale is one of the most important aspects of a 

business transaction. All of your marketing activities are worthless until you 

accomplish one simple goal—ask for the sale. This isn’t to say that having a great 

salesperson  or  public  relations  manager  isn’t  an  asset  to  your  business. 

However, these resources don’t mean a thing if they are not aggressive enough 

to ask people to buy what you’re selling. Entrepreneurs who dare to succeed are 

not afraid to ask for the sale. 
 
 

55) Knows her competition 

The  successful  entrepreneur  knows  her  business  inside  out. This  includes 

learning as much as possible about her competition and understanding how her 

business measures up against  her  competitors. She uses  this analysis  to set 

herself apart by clearly defining why people will choose to do business with her 

or purchase her products or services instead of doing business with a competitor 

or buying their products or services. This allows her to create a competitive 

advantage by determining a distinguishable aspect that separates her from her 

competitors.  This  might  include personalized  services, lower  prices  or  better 

return policy—just to name a few. 
 
 

56) Invests in herself 

The six-figure (and beyond) entrepreneur invests in resources that will improve 

her understanding of business and marketing. She invests in books, magazines, 

newsletters, reports, journals, websites and industry publications. She also joins 

business associations and clubs, network with other skilled people to learn the 

secrets to their success that helps define her own goals and objectives. She 

further enhances her area of expertise by attending seminars, workshops and 

training courses. This high achieving entrepreneur never stops investing in her 

future. 
 
 

57) Takes what she does seriously 

The successful entrepreneur is not easily sidetracked from pursuing her business 

objectives. She doesn’t allow herself to fall prey to critics who may not take her 

seriously because of her size or location. She has the ability to stay motivated and 

keep her nose to the grind in spite of the skeptics.  Don’t allow others to rain on  
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your parade by projecting their narrow-minded views on you. Understand that 

you can run a profitable business from your home, your computer or from an 

office building. 
 

 

58).Enjoys what she does 

If one doesn’t enjoy what she does, in all likelihood it will impact the level of 

success she achieves in business. Personal satisfaction and financial gain come as 

a result of what you put into your business. If you don’t enjoy what you’re 

doing, chances are you won’t succeed. A common trait of a successful 

entrepreneur is that she genuinely enjoys what she does. 
 
 

59) Lifestyle flexible 

Businesses usually do not start out making a profit right away. Astute 

entrepreneurs are aware of this and are realistic of the fact.  You will need to be 

comfortable tightening your belt until your business starts making a profit. 

Knowing this prior to start up, you can make accommodations and won’t quickly 

run in the other direction. 
 
 

60) Analytical thinker 

For entrepreneurs solving problems is just part of their daily routine. The six-

figure (and beyond) entrepreneur is able to think analytically and focus well. She 

tends to be a quick thinker who can come to conclusions rapidly, even when she 

is in the midst of chaos and confusion. 
 
 

61) Maintains friendly business relationships 

Successful entrepreneurs understand that business is about relationships and 

without relationships, you don’t have a business! Just as important as developing 

your products and services is developing relationships. Smart entrepreneurs 

approach every opportunity with a long-term business relationship in mind. One 

of the first rules of thumb in business is to do everything within your power not 

to burn bridges. Seek to iron out conflicts in a manner that allows you to remain 

on friendly terms. Teach your employees the importance of doing the same, 

because any ill will directly reflects upon you as the owner. 
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62) Concern for employee welfare 

Employee welfare is more of a personal rather than an entrepreneurial 

characteristic.  Entrepreneurs with happy employees exercise general concern for 

their workers’ personal concerns and take measures to improve their general 

conditions. This includes sensitivity to family matters and outside commitments 

that makes for a balanced life, which results in greater work productivity. 
 
 

63) Takes initiative 

The successful entrepreneur is proactive in her approach to business.  She acts on 

business matters in an anticipatory manner rather than reacting to things after 

they happen. This very same characteristic is seen in the manner in which she 

reaches new markets or introduces new products and services. 
 
 

64) Thirsts for knowledge 

The most successful entrepreneurs have an avid thirst for knowledge. They 

enjoy learning new things on a daily basis and never seem to have a shortage of 

ideas and imagination. This characteristic gives them a tremendous awareness 

for how to gather more information that will fuel innovation and creativity, 

which will greatly add to the growth and development of the business. 
 
 

65) Maintains sense of calmness 

Entrepreneurs can expect things to go wrong in their business. In the midst of a 

crisis, many end up with an utter failure on their hands. The most determined 

entrepreneurs are able to keep their calm in any situation.  Any other reaction, 

such as losing her temper or getting flustered, only compounds the problem. 

Having the ability to keep your cool in an emergency or crisis helps you to 

handle failure without being overly frustrated and angry. This allows you to 

move past it and to achieve success. 
 
 

66) Hits ‘em where they ain’t 

These  are  the  words  of  the  legendary  New  York  Yankees’  manager,  Casey 

Stengel. She enjoyed telling the story of “Wee Willie” Keller, the baseball Hall of 

Famer who stood only 5’ 4”, 140 pounds, and began a streak of consecutive 

seasons with more than two hundred hits.  The baseball great’s bat was only 30” 

long. Asked by a sports reporter how such a small guy could get so many big 
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hits, Willie replied, “Keep your  eye clear, and hits “em where they ain’t—that’s  all.” 

Entrepreneurs who dare to succeed practices this same principle in business. 

They set their sights on areas that their competitors have neglected or ignored. 
 
 

67) Trusts her gut 

Economic, neurology and cognitive psychology research findings confirm that 

intuition is a real form of knowledge. Successful, independent-minded 

entrepreneurs understand when to trust their gut. It’s a developed skill that is 

particularly effective in the most hectic, changing business environments when 

critical, high-pressure decisions are a must. In such situations, intuition typically 

beats logical analysis. Trusting your instincts will also give you to confidence to 

execute new, untested concepts and endeavors even when nobody else believes 

it’s possible. 
 
 

68) Optimistic outlook 

Successful entrepreneurs expect the best possible outcomes in business. Even in 

the face of unanticipated obstacles or failures they are able to take those 

experiences and think of them as learning experiences.  They are confident and 

display a positive attitude as a general rule. 
 
 

69) Good work ethics 

In the ruthless world of business, the most successful entrepreneurs endeavor to 

make  all  of  their  business  dealings  honorable. The  sign  of  a  successful 

entrepreneur lies in an upright and good personal work ethic that ultimately 

leads to good business practices, excellent reputation and good association with 

business partners and industry peers. 
 
 

70) Knows the value of money 

Highly  profitable  entrepreneurs  learned  how  to  earn  and  value  money  at  a 

young age. Many of them started earning loose change in those early years— 

mowing lawns, baby sitting and having paper routes as teenagers. Others came 

to know the value of money through mismanagement of the same as adults. 

Regardless, through these experiences they learned that, to be successful in 

business, they must behave responsibly with their finances. 
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71) Thrives in competition 

The world of business is a very competitive marketplace—the survival of the 

fittest.  High-level entrepreneurs are aggressive enough to pursue their business 

objectives despite having many rivals and competitors. They 

understand how to stay ahead of the competition by introducing new concepts 

and exploring new endeavors, all in the spirit of growing and developing their 

business.  Your chance of being a successful entrepreneur is much greater if 

you’re able to outperform your competitors. Play to win, but don’t sacrifice your 

integrity for the sake of financial gain. 
 
 

72) Clear vision of what she wants to achieve 

The six-figure (and beyond) entrepreneur envisions her success. She knows 

what she wants to achieve, the necessary opportunities, and how to go about 

accomplishing them. Her vision drives him to get out of bed every morning and 

gives him purpose and focus to achieve her business objectives.  Having a clear 

vision of what she wants also helps to overcome the many hurdles she 

encounters along the way. 
 
 

73) Goal oriented 

Be it short-term or long-term objectives, smart entrepreneurs never fail at setting 

their goals. This  is a  characteristic that they often develop at a  young age, 

starting with setting academic goals. A male child might save her allowance to 

purchase a game; a female child might set aside her allowance for school 

supplies. Knowingly or unknowingly these traits carry over into adulthood and 

ultimately into business. The likelihood of them succeeding in business comes as 

a result of learning early on how to get certain things they want. Successful 

entrepreneurs also understand how to alter their goals when they sense a change 

is needed. 
 
 

74) Focuses on profits 

The six-figure (and beyond) entrepreneur keeps a watchful eye on her bottom 

line and understands that her success is measured by profits. If you’re not 

making money, then your business isn’t a success. That’s common sense, right? If 

there’s more money left after you’ve paid your monthly expenses and debt, then 

there’s no need to be gravely concerned. However, if the opposite is true, then 
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your chance of success begins to diminish. 

 
75) Doesn’t settle for second best 

Success-mind entrepreneurs strive for excellence and set high standards for 

themselves and the products and services they provide. They are the ones who 

unreservedly return sub-standard products they purchase from other businesses. 

Some people refer to them as nit-nicky, when in actuality they seek the best 

products and craftsmanship for the price category they have set. If the 

performance isn’t acceptable, they will do what it takes to ensure customer 

satisfaction. Consequently, they maintain a loyal customer base and enjoy repeat 

business; one of the keys to long-term success. 
 
 

76) Empathetic 

Six-figure trailblazing entrepreneurs a r e  able to put themselves in the shoes 

of their prospects and customers to understand their needs. Empathy helps 

enlighten  them  on  what  their  customers  want,  need,  think  and  how  best  to 

service them. It would be difficult to envision building a business without the 

ability to put yourself in your prospect’s state of mind. 
 

 

77) Follows up regularly 

Successful entrepreneurs make it a practice to consistently follow up with their 

customers,  prospects  and  partners.  Frequent  contact  helps  you  add  value  to 

every sale, turn prospects into customers and strengthen your relationship with 

suppliers as well as your staff. Frequent follow up is of special significance in 

regards to your existing customer base, because the real work begins after the 

transaction. Making one sale is easy, but it takes diligent effort to retain 

customers, get referrals and keep them coming back time and time again. 
 
 

78) Work environment is designed to succeed 

Whether she works from a home-based business or office tower, the successful 

entrepreneur creates a work environment that ensures maximum performance 

and productivity. Her workspace is designed to exemplify professionalism to 

clients and guests. Your workspace should be free from clutter, distracting noises 

and interference that can impede your productivity.  Ideally, you want to have 

an office with a door that insulates you from temptations that can draw your 

attention away from the business at hand. 
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79) Limits the number of hats she wears 

It’s not uncommon for entrepreneurs to start out juggling several roles within 

their business.  At a certain point, however, the smart business owner concludes 

that too much multi-tasking is not in the best interest of the business or herself 

over the long haul. Don’t  be afraid to admit what you’re not  good at and 

delegate those tasks to someone else.  One of the first needs you will want to fill 

is that of an administrative assistant, whether she is virtual or in-house. This 

position alone will help free you up to stay focused on the big picture and utilize 

your strengths to a greater degree. 
 

 

80) Involved in the community 

Shrewd entrepreneurs make a point of getting involved in the community that 

patronizes their business. They do this in many ways, such as donating their time 

and money to local charities, involvement in local politics and coordinating 

community events. Consider joining your local chamber, clubs and associations 

that focus on programs aimed at improving the community.  Be ever mindful of 

the fact that people would rather do business with people they know, like and 

respect, as well as have a reputation for helping members of the community. 
 
 

81) Attention grabber 

The highly successful entrepreneur doesn’t waste her resources solely on 

promotional endeavors that produce long-term, repeat exposure. She realizes 

she could go broke before this objective is achieved. Instead, every promotional 

endeavor is aimed at producing income so that she can continue to grab more 

attention and develop her business. 
 
 

82) Highly energetic 

Entrepreneurs who dare to succeed have the drive to reach the finish line no 

matter what it takes!  They are individuals who can pick up an idea and run with 

it. Their high energy translates into reliability and more self-confidence— 

characteristics that inspire confidence in their customers and keep them coming 

back. Because of their high energy, they can plod through obstacles, since their 

focus is on the long-term objectives of the business. Their passion to perform 

carries over into everything they do.  Connect that to creativity and risk tolerance 

and it’s no wonder these traits thrust them to the head of the pack. 
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83) Stays on top of technology 

Although she is not consumed in the world of high technology, the high-level 

entrepreneur knows how to take advantage of its use.  One of the most amazing 

aspects of the internet is that it has a way of leveling the playing field. A small 

business owner or solo-entrepreneur, operating from a tiny home office, can have 

a superior website next  to a $60 million company, and no one knows the 

difference. In the burgeoning world of social media, decide what strategy is right 

for your business—facebook, Twitter, blogging, etc.  Stay on top of the high-tech 

world as it fits your needs, not simply to chat with your friends and family. 
 
 

84) Explores her exceptional skills 

The successful entrepreneur understands that we all have strengths, weaknesses 

and a number of talents and abilities. She will explore to determine what skills 

she possesses that nobody else shares in quite the same way. She doesn’t try to 

be and do everything, but seeks to match the particular skills that most closely 

match with her ideal. If she finds that she is weak in a given skill, she is not 

afraid to get help from someone who can do a better job. She is open-minded and 

embraces change for she realizes that her next level of success can come from 

unexpected places. 
 
 

85) Honesty and integrity 

Entrepreneurs who dare to succeed understand that honesty and integrity are 

characteristics that can make or break their business if compromised. They build 

a  solid  reputation  in  the  marketplace  by  practicing  integrity  and honesty  in 

business. This enables them to get and retain more customers and grow their 

business the ethical way. They adhere to a moral code of values regarding the 

quality of products and services they provide, as well as the manner in which 

they conduct business. A few of these high standards of conduct include paying 

their taxes, not misleading their customers and refusing to take or give bribes. 
 
 

86) Dreams big 

The successful entrepreneur is a possibility thinker who is not bound by self- 

limiting beliefs. She has the ability to envision a new reality and the willpower to 

achieve it. She sees past the “what if” scenarios and is undaunted by challenges 

when searching for answers and solutions. In fact, she welcomes  

challenges. There are occasions when her dreams may not be realistic, but  
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more times than not,  they  are  practical.  She  is  well  aware  that  her  big  

dreams  will not  come without research, sacrifice and hard work. Yet, she 

doesn’t shrink away from any of the required tasks. 
 
 

87) Driven to accumulate wealth 

High-level entrepreneurs have a powerful drive to accumulate wealth. They 

value and embrace what money can add to their lives. They consider starting 

their own business as an opportunity for unlimited earning potential, which they 

could  never  attain  from  working  for  someone  else.  Their  focus  is  not  on 

collecting a pay check but accumulating wealth to enjoy in their lifetime as well 

as to leave a lasting legacy. Regardless of the outcome, entrepreneurs want to be 

the master of their own destiny. 
 
 

88) Embraces fear 

Everyone feels fear when stretching themselves to new levels of growth and 

achievement in business. The six-figure (and beyond) entrepreneur confronts 

fear head on. She feels the fear and moves forward in spite of it. What sets him 

apart is that she uses fear as a positive adrenalin booster to push him to new 

levels. The next time you’re confronted with fear, don’t allow it to stop you. 

When you forge ahead in spite of your fears, you gain greater confidence for 

future challenges. 
 
 

89) Builds a top notch team 

No entrepreneur can build a successful business all alone.  It requires a team of 

people who are committed to the success of the entrepreneur and the business. A 

business team might consist of two business partners, employees, family 

members, suppliers and sub-contractors. Of course, the most important team 

members will be your customers. Successful entrepreneurs know the value of 

teamwork in accomplishing the goals and objectives of the business. They seek 

out the best and brightest to perform and empower them with the resources to 

fulfill their  roles and responsibilities. Any, or all, may take part in how the 

business will operate and have a stake in the future. 
 
 

90) Self-disciplined 

A common trait of a successful entrepreneur is that she is highly disciplined. She 

is   
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is  capable  of  restraining  herself  from  getting  involved  in  unimportant  tasks, 

losing focus and letting her mind wander. She has the ability to prioritize and 

focus on what is best for the business. She also resists the temptation to get 

bogged down doing what is the easiest, but is able to work though to what is the 

most  essential. To  become  a  successful  entrepreneur  you  must  develop  the 

ability to get things done, even when you don’t feel like it. If you’re not self- 

disciplined by nature, you can learn with the right information and by making a 

conscious effort. 
 
 

91) Excellent people skills 

Highly successful entrepreneurs make an effort to genuinely like, respect and 

value other people. They are in tune with the needs and temperaments of others. 

They are good communicators—and especially good listeners. The best 

entrepreneurs are open to the opinions of others and are genuinely concerned 

that their voices are heard and resolutions provided. In order for you to be a 

successful entrepreneur you must be able to handle situations involving sensitive 

matters and emotional issues. You must also know how to motivate your 

employees so that the business grows. Furthermore, you need to be able to stress 

the benefits of any situation and coach others to their success. 
 
 

92) Strong leadership skills 

There are many debates about whether leaders are born or made. Regardless of 

your point of view, the most successful entrepreneurs dedicate themselves to 

improving their leadership skills. Leaders must be able to communicate 

effectively, sell their ideas, motivate others and be decisive. One of the greatest 

strengths of a leader is her ability to lead by example.  In order to do so, she 

builds trust and wins the respect of the people she leads. You should not give 

advice to others if your own words and action are not in  alignment. A truly 

effective leader is a role model that practices what she preaches. 
 
 

93) Accepts constructive criticism 

The innovator and trailblazer are often at the forefront of their industry so it’s not 

uncommon that they encounter criticism such as, “It can‟t be done.” If the criticism 

is  constructive,  they  will  alter  their  course  and  use  it  to  their  advantage. 

However, if the criticism  is  baseless they simply disregard the comments as 
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pessimism.  Successful  entrepreneurs  understand  that  obstacles  and  rejection 

come with the territory of being a leader and deal with them appropriately. 
 
 

94) Adapts to change 

If something is not working for them, the high-level entrepreneur will simply 

change. She knows that the only way stay relevant is to evolve and change with 

the times. She stays updated on the latest technology or service techniques and 

will readily change if she sees a new opportunity on the horizon. Market trends 

change frequently and she adapts to the change quickly. 
 

 

95) Manages stress well 

The six-figure (and beyond) entrepreneur makes stress work for him. On this 

roller coaster ride to success, she copes with the ups and downs of the business 

with tunnel vision that is focused on the end rather than the process of getting 

there. Controlling your personal energy is one of the most important skills any 

entrepreneur will ever acquire. There always seems to be one more task, email or 

idea to take on. Prioritize your tasks by their level of importance and then act in 

accordance with those priorities. 
 
 

96) Adventurous 

The world of business could easily be compare to that of a jungle. It can be 

dangerous at times, and every now and then, downright ruthless. In order to 

sustain yourself out in this wilderness you need to have a sense of adventure. 

Even with the best planning, there is always the known factor. For some, that can 

be  scary  but  the  adventurous  type  has  a  way  of  thriving  in the face  of  the 

unknown. Sure, you might not know when your next paycheck will come, but 

the uncertainty is one of the most resilience-testing parts of being an 

entrepreneur. The business world is an environment that will either paralyze 

you or motivate you to excel. It will definitely test your mettle! 
 
 

97) Daring and courageous 

As you can see there are a variety of traits that contribute to the success of an 

entrepreneur. It is important to be financially savvy, have great ideas, an 

effective marketing plan and competitive products and services. However, 

there is one trait  everything  entrepreneur  needs  more  than  anything  else—

courage.   
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The genius entrepreneur  is  daring  enough  to  risk  failing,  going  broke  and 

looking foolish to friends and peers in order to be her own boss. The greatest 

obstacle of all is fear. As you move forward, dare to find the audacity to leap 

boldly out of your comfort zone and take your business to the next level and 

beyond. 
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